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Item 7.01 Regulation FD Disclosure.

On November 15, 2017, Nxt-ID, Inc. held an earnings call for investors. The transcript and presentation used during the earnings call are hereby furnished as
Exhibit 99.1 under Item 9.01, Financial Statements and Exhibits.

The information in this item 7.01, including the information set forth in Exhibit 99.1, is deemed to be “furnished” and shall not be deemed to be “filed” for
purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), and shall not be deemed incorporated by reference in any
filing under the Securities Act of 1933, as amended, or the Exchange Act. The information set forth in this item 7.01 shall not be deemed an admission as to
the materiality of any information in this Current Report on Form 8-K that is required to be disclosed solely to satisfy the requirements of Regulation FD.

Forward-Looking Statements

Exhibit 99.1 contains, and may implicate, forward-looking statements regarding the Company, and includes cautionary statements identifying important
factors that could cause actual results to differ materially from those anticipated.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits

99.1 Transcript and Presentation related to the Nxt-ID, Inc. Earnings Call held on November 15, 2017.
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CORPORATE PARTICIPANTS

Gino Perelra NAT-/D, e, - CEOQ

Mike Orlando MXT-IC, Inc. - CO0, President HtPay
Kevin O'Connor Logicifark - Prosident

VinMicell NAT-0, e - VP CFO

CONFERENCE CALL PARTICIPANTS
Brian Kinstlinger Maxin Group - Analyst
Kris Tuttle Soundliew Technology Group - Analysé

PRESENTATION
Operator
Welcome to the NXT-ID IR Update Webcast.

(Operator Instructions)

| would now like to turn the call over to your host for today's conference, Mr. Gino Pereira, CEQ of NXT-1D. Sir, please go ah ead.

Glno Perelra - NxT-I0 Inc. - CEQ

Thank youveryrmuch, Good morning. Thank you everyone for joining our call to day to discuss NXT-1D's unau dited financial and operational results
far the ning months and third quarter of 2007, 1will 250 giveyou a genaral updateon the progress of our Busingss,

During this afternoon's call, we will be making forward-looking statements, which consist of staterments that cannot be confirmed by reference to
exsting information, including statements regarding our belisfs, goals, avpectations, forecasts, projections and future parformance and tha
assumptions underlying such statements,

Please note that there are nurriber of factors that will cause actual results to differ matearially from our forward-looking statements, induding the
factors identified and discussed in our earning s release today and in other SECfilings. Pleaserecognize that except as required by applicable law,
we undertake no duty to update any forward-looking statements, and you should not place any undue reliance on such statements.

So, with me on the call todayis Vin Miceli, our Chief Financial Officer; Mike Qrlando, our Chief Operating Officer and President of Fit Pay; and Kevin
Q'Connar, President of LogicMark. | will begin the call and turn the call over to Vin for a review of our financial results and to Mike and Kevin foran
update on Fit Pay and LogicMark respectively. Wewill then take a few gquestions frorn the analysts on the call.

S0, as far as the quarter is concerned, obwiously, it's disappointing quarter for us as far as revenue is concerned. | think it's important for our
shareholders to understand that that we are an emerging growth company and we have an ambitious, butvery achievable roadmap in front of
us. And we arefocused on growing a strong business and putting in place all that we need to do that.

S0, as wie have only recently started to generate maaningful revenues, wehave a small nurmber of large customars. So, a bunk in the road with any
one of them has an abnormally large impact on our quarterhy results,
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As we gain more traction with more customers, we would expect such potential impact to be minimized. We made very strong delivenes to
WorldVentures in the first half of this year and we still have a significant amount of inventory to work through before they resume new purchasa
orders, and we don't expect that to happen before early 2018,

However, we have continued to make really good progress on both of our businesses, healthcare and fin tech. We're making progress in bringing
themnew customers and we anticpate that one of the more significant new customers will be announced by year end.

We are also working to continue on improving our balance sheet and we ara working on refinancing our revolving line of credit, We recently
announced the financing which was necessary to fund the working capital thatweneeded as a result of the revenue shortfall in the quarter, but
approsimately half of the proceads thatwe recenved will beapplied to reduce our debtinorder to try and achieve the best possible interest rate
and refinancing.

Anyinterast save does directly contibute to our earning s per share, so that does flow through and help shareholder value and | remain confident
inour strategic plan and growth prospects for the company in 2018 and beyond. And our balance sheet is actuallyin much better shape than it
wias a vear ago. 5o, we do continue to make progress on all tho se fronts.

So, with that surmmary, | am going to turn it over to Yin to talkabout thefinandial results. And of notain the finandal results, there area significant
number of non-cash chargesin the quarter as well and thenwe'll go through the operating businesses, 5o, Yin, thanks,

Vin Micell - NXT-IC, fnc, - VP, CRO

Thank you, Gino. Good marning, all. Again, Vin Miceli, CFO of the company. | would like to summarize for everyone on the call the results, the
operating results of the company for tha threemaonths and nine months ended Septernber 30, 2017, 5o, revenues for the quarter in the ning months
were $4.5 millien and about 319 million respactivaly for the three and nine months ended Septemiber 30 as compared to revenuas for the 2016
period of approxamately 53 1 million in both periods,

Sequentially, as Gino peinted out, the revenues were lagged a little behind in Q3 of this year versus Q2 and mainly due te a slowdown in the
revenues to WorldWentures, The largeincrease however in revenues in both the third guarter and nine months of 17 versus the comparable 16
periodis primarily attribu table to the acquisition of LogicMarkwhich is everyone knows by now became effective on July 25, 2016and the company
shiprmen ts to world ventures of the Flye Card.

The company’s gross profitmargin was a strong healthy 62% in the third quarter and approximatay 54%in the nine months ended September
30,2017 to 2 gross profit margin of 44% and 41% for the comparable 2016 periods, And, excuse me - the increase in gross profit margin always
directly attributable to the healthy margins that LogicMark enjoys what the product sales that they have, and to alesser extent, thegross margin
earnad on the WorldWantures sales.

Cur operating expenses for the Q3 2017 period were up about $1.7 million at — came in at about 54.5 million as compared to 52,8 million in the
third quarter of lastyear.

Al of our expenses, G&A, selling and marketing, R&D, wereall upin the current quarter primarily as a result of layering in the Logichark expenses
for the full third quarter and including the po st marger expenses of FitPay alse in thethird quarter of "17.For the nine months, the storyis essentially
the same. Our expenses are upfor about $2.7 million,

They came in at about §10.1 million versus last year, 574 million, and really the rationale, the reasoning behind that is exactly te same, we had
LogicMark in the full vear -- somy the ning-mon th results for the entire paried, wheraas last year, they were onbvinfor a portion of the vearand we
also have Fit Pay infor roughly five months,

Interest expense for the third quarter and nine meonthsended September 30was higher by approximately $1.2 millionin Q3 and 3.9millionin the
nine rmonths as compared to the same 2016 periods. The increase in interest expense in both periods was primarily atiibutable to the intarest
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expense incurred on both the revolving creditfadlite and thevarious seller notes both of which financed in part of the acquisition of LogicMark
as well as the interest axpense related to the convertible exchange notes that were issued both in Mevernber "16 and July of 2017,

Thenetloss for the third quarter and nine months ended Septernber 30was approxmately 4 million and amillion respectively, compared to aloss
of $2.4 million and $11 millien for the comparable '16 pariods. During the nine months ended the cornpany's natloss induded approximately 5.5
million in non-cash charges of which approximately 2.3 million was included in operating expenses. That's important to note. So of a $6 million
loss in thein the nine-month period, 5.5 of thatwas non-cash related,

So, looking over to our balance sheet, our current assets remainad relatively constantatabout 10,1 million. Our currentliabili tes, exduding our
contingent consideration, came in at about 11.1 million. Our debt, as Gine pointed out, we're looking to refinance some of our debt now, but
quaarter-to-guarter, the debt levels haveremained relatively constantand owr stockholder equity at /30 was justunder 57 million, exduding the
Series C prafarred, So, that's an encapsulation of what the Q2 and in the nine months of 17 look like,

Henoe, with that | will turnitback over to Gino.

Gino Perelra - MXT-I0, fne - CED
Thanks very much, Yin,

VinMicell - NXTHD, inc, - VB CRD
Sure,

Glno Perelra - NXT-I03 nc, - CED

o, let's go on to Mike Orlando and he can give you a surmmary of what's being going on at Fit Pay.

ilke Orlando - NXT-I0, fnc, - CO0, President FitFay

Yes, Thanks, Gino. Good morning, everyone. This is Mike Crlando, Chief Operating Officer and President of Fit Pay. Sowe've had avery active quarter
in terrms of continuing to build out our company platform and getting ready for commer cialization and bring our first customers to market.

We have made a couple of customer announcernants during the quartar, Radius and their Product B, which is a key slotfor tokenized payments
and then mostsignificantly is Garminand their ngw smar twatch, the Viveactive 2, which began shipmentsin rmid Septamiber and we 3 partnering
up to be the power behind their new faature called Garmin Pay, whichwill all ow for contactless payments at terminals throughout the globe.

During this quarter, we also announced a significant rela tionshipwith Bank of Armerica, Thatwill allow Bank of America cardholders, both for credit
and debit, across all of their differant platforms to enable their cards on our various device partners, and we will begin with Garmin here shortly,
And then we also have signed sianificant agreements with some Google brands thatwill laun ch products in the Q1, Q2.

We expect those announcemeants to come by the end of this year or early January with those brands in the spedfic da te of their product avail ability.
Themaost significant thing for us is that we have complated the commercialization of our platform and we will bagin to see revenues from the Fit
Pay platform beginning in late Q4 2017 and wrapping upineatly Q1 of 2018,

And saforus, themajor milestone that reflects thework that the teamhas done and also the extensibility of our technologies as we begin to blend
those with the MXT-ID Technologies over the coming quarters. Thank you, Gino,
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Glno Perelra - NXT-I0, fnc, - CED

Okay. Thanks very much, Mike, That's an excellentquarter for FitPay. So, we are really poised and excited to see the growth that's come there. And
LogicMiark is continuing to performvery well, and we'll have Kevin bringing you up-to-date on that Kevin?

Kevin O'Conner - Logialdark - President

Thanks, Gino. Yes, 30 the update O3 overallwas a pretty strong. We ran into seme headwinds late in the quarter, which were driven reallyin large
part by the end of the governmant's fiscal year. So, we havea larg e govarnment custormer providing products,

S0, a5 they run into the end of thair fiscal year, depending on thair budgets and funds, orders gither tend to increase or decrease as weran info
the end of their fiscal year, this year or is decraased in September, 5o, those orders we saw at the start of G4, 5o we are antidpating areally strong
Q4 outof the government arders.

Theother thing that wearelooking to launch at the end of Q3 was our pile tin big botched retail. 5o, we putalotof effortinte that And unfortunately
we tirmed it where the hurmicanes hit, We were pretty heavily impacted in the South, which was really our focus area. So, we had one club that we
were doing outwest and they parformed really well,

Theother locations thatwe gatin the pilotwerenega tively irmpactad. 3o, we kind of reconfigured thelaunch and we are starting that actually this
wieek. We picked new locations, we are optimistic that it's going to go well. The customar is actually very optimistic about the spportunity based
on the results that we saw out westwhere they were notimpactad.

So,goinginto (4 and theninto 2018 we look o launch ¢n a much larger basis with them and we are excited about that. We are also in the process
of talking with some potential custommers in other current -- and our reach, so that weare not as heavily covered in spacific panels as Gino talked
about before, So, we are going to kick our platform, which has performed really well on the non-monitored space and reach out and expand into
areas whether people thatare looking for a lower cost solution that our solution will provide

Theother thing thatwe wereable to dois as the numbers increased and through the first nine mon ths, wewere on pace to havea racord year and
we believe thatfourth quarter parformancewill be a substantialincrease. We have been able to do it by maintaining our expenses. o, headcount
and, operationally, wetre been no able to ramp up and support an increased demand without adding additional resources and plan to continue
to do that by improving overall efficiency,

S0, allin all, through the first nine months really strong performan ce, laoking forward to a strong Q4 and coming back to youwith great resultsfor
year end for 2017 and then going into 2018 as well,

Glno Perelra - NET-I0 fne. - CED

Terrific. Thanks vary rmuch, Kavin, That's great So, wa can turn it back over for some questions, We havea got a couple of analysts on the line and
we ara ready to take thosequastions, pleasa,

QUESTIONS AND ANSWERS
Operator
(Qparator Instructions)

Qur first question comes from thelineBrian Kinstlinger with Maxim Group, Your ling is now opan.

L)
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Brlan Kinstlinger - Maxim Groug - Analyst

Hi, great. Thanks so much. Can you guys talk about the timing of the Garmin watch and when revenue gets recognize? s that during manufacturing
ot is it sale of the product? How does revenue flow, sorry, as thatwatch gets sold?

Gino Perelra - MAT-I0, o - CED
Yes, 50— but—

Mike Orlando - MXT-0 fnc, - OO0, Frogident Fitkay
Ging, you're going to answer that or wea—

Glno Perelra - NXT-I0, fnc. - CEO
Yes, I'mjust going to say, we think we'll have Mike answer that, Mike?

ke Orlando - NXT-IC, fnc, - CO0, President FitPay

Yes, Hi, Brian,

Brian Kinstlinger - Maxirm Groug - Analyst

Hi. How ara you?

Mike Orlando - NXT-I0, fnc. - SO0, President FitPay

The revenue -- great. Thank you. So the revenus for Garmin, it's accrued or we get recognized for that as the consumer activate their = the wallet
on thewatch, Soas they ao through the setup process once they purchasa the watch and they go to the setup process of enabiling all the features
and functions of their new Yivoactive 3,

Thay — usually it takes therm throudh Garmin Pay setup, and a5 they setup the Garmin Pay and creata their wall et that areates an activation on our
end and essentially a revenue click for Fit Pay.

Brian Kinstlinger - Maxim Groug - Analyst

And so did | understand you correctly initially that is really only available to the Bank of America custormers, Bank of America or other accounts -
sorry if you can just clarify whatyou meant by that?

Mike Orlando - NXTHE, fne, - OO0, President SitPay

Sure, sure, sure So, when we —wewill beannouncing the official go live GarminPay here very soonwith alistofissuing banks thatwill be supported
oh day one and then thereis a long list of other banks that are = will come on and what's call ed day two, So the way that the payment natworks
rollout new products in market with these capabilities is a bank — of course, at a bank roughly ten combineg that will - that thay do as part of a
controlled group, what they called day one

&
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And that control period lasts a few days, And then soon after that all the other banks begin to roll on. And so wou will see and our consurmers will
see this continuous addition of banks not enly herain U5, butin global markets as thatrollout continues post going online.

Brlan Kinstlinger - Maxim Groug - Analyst

Andwhen is their watch offidally expected to be released, raady for sall?

Mike Orlando - NXT-E fnc. - CO0, President FitPay

20, thewatch has been - yes, thewatch has been for sale since September globally, soit's been — so consumers already have been purchasing the
watches for roughly two months mostly of here in the U5 but the market of Australia and Europe and parts of Asia, And so there will be an
announcemeant both to the existing issuars and naw issuers -- excuse me users that Garmin Pay is available and they'll be targetad to go in and
setup thelr Garrmin Pay accounts,

Brian Kinstlinger - Maxim Groug- Analyst
And o those whe hava boughtitso far haven't activated or because you haven't — | think vou mentioned you aren't genarate ravenues yat?

Mike Orlando - NXT-IG, fnc, - D00, President FitPay

Correct.

Brian Kinstlinger - Maxirn Groug - Analyst

Just taka us through the = just so we're clear and understanding of what's going on right now,

Mike Orlando - NXT-I0 fnc. - SO0, President StPay

Yes, 50, those who have purchased have not activated yet. We have been going -- working with the Garmin in the payment networks on the final
certification of the devicesince now, 30, thera's pretty significant hurdles to get through in terms of third party certifications need to happean for
the device to be available to market andwhat's called interoperability of that device across thevarious tarminals globally.

S0, completing that process is in thefinal stages. And then once that we'llannounce the availabil ty of the Garmin Pay globally and then the process
of on-boarding those issuerswill commence, as | spoke about earlier,

Brian Kinstlinger - Maxim Group- Anajyst

Okay. And then given this ralationship that you've built and it's been highly publicized, has their interestfromother mobile device carriers or other
srrarbwvatch CEMs regarding this technology?

Gino Perelra - MXT-I0, Ine. - CED

s, absolutely. | mean, | think the our activity has picked up significantly in the [ast three months, both kind of leaving up to the announcerment
of Garrnin Pay, they have been also when we announced that at the IFA show at the end of August,

|
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| thirk we are really at this inflection pointin terms of two things, ong the market readingss for contactless pavments globally, specifically herein
the U5, and the availability and justthe proliferation of products like Apple Pay and Samsung Pay, which we're going to have an equitable selution
to and allow other device manufacturers to see that marketplace with those smartwatch and other loT device capabilities,

And then what we are also seeing is that, from a d evelopment perspective, those device manufacturers that have had devices in their pipeling
ready to bring those products to market in 2018 and looking to us to provide those senvices sincewe are thefirst and only independent global
platform that provide integration to both card networks and Fit Pay.

Brian Kinstlinger - Maxirm Groug - Analyst

Great. And then maybe one of you guys can talk about therevenue of Logichark in the nine-month thisyearversus lastyear, And if 'mnotmistaken
andlamjust trying to understand, the growthnextyear, oneof themainopportunitiesis to go after peoplethatusean expensivernonitor solution,
hecause youtve done well with the non-monitored clientele |5 thatwhat | understood?

Kevin O'Connor - Logicoliark - Fresident
Yes, S0, Gino, thisis Kevin, 'l take that.

Glno Perelra - NXT-I0, fne, - CED
Yes. Okay.

Kevin O"Connor - Logialfa - President

As far as the revenuas through the first nine months, Vin can maybe address that, becau se we wera acquired kind of mid-third quarter lastyear,
So, | don't know how MXT, overall, recognize that Butin terms of the opportunity geing forward, thevalue propositionwas the-- our core product
is that it's @ non-monitered, ne monthly fee product.

So goes to friends and family 911, so thereis no monthly fees, So aswa're going out and talking with large channel partners, theye looking at
being able to present the value proposition of, in many cases, a cost savings in the 60% range over the short lifespan of the use of the product.

And so that's really that the strong walue proposition that some of these retailers are looking at and trying to take share out of the monitored
channg. So that's really the opportunity and it's a matter of partnering with the right channel partners to get the exposure to push that,

Brian Kinstlinger - Maxirn Groug- Analyst

Before wie get to the nine months revenue just — does that channel and partner then lose some kind of ongoing fee that they are getting by
replacing it with a non fee-based system?

Kevin O'Connor - Logiclak - President

Me. So, it'sreally — in some cases, it is a share shift for sorme channel partners that would be shifting from a menitored solution to ano monthly fee
solution. Insome cases, thechannel partners arelooking to take share whether or not currently participating in a menitored or menthly fes solution.
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S0, itreally depends on the partner thatwe're addressing, but the opportunity to take more shares really what excites them the most Thereis a
lot of competitors in the menitored space. There are not as many cormpetitors in the no monthly fee space And so that's really where they are
looking for an opportunity to increase their overall piece of that pie,

Brian Kinstlinger - Maxim Group- Analysi

Great, yes, In terms of nine months of revenue I'mnotowverly interested in howmuch you have to recognize, | know last year, you didn'trecogniza
in the maonths. | am just curiews ever nine months what LogicMark's revenues ook ke versus last vear's nine months wherever they are located
just to see the kind of growth profile of LogicMark so far?

Glno Perelra - MXT-I0, fne. - CEQ

S0, you understand that you know we only recognized the revenue at a post-acquisition bass, So, when you cormpare "19 and full nine month
results with a partial third quarter of lastyear, obaiously, the math is up substanbally.

Brian Kinstlinger - Maxirn Groug- Analyst
Ma, | arn notlooking for apples-to-apple.

Glno Perelra - NXT-I0, fnc, - CED

On a pro forma basis, without getting into the exact details of the revenues, thelr revenue is up somewhere in the neighborhood of 1.5 million
to $2 million on ayear-over-year basis on a pro forma standalone basis.

Brian Kinstlinger - Maxirn Group- Analyst
Okay. And what have Logichark's revenue has bean from the nine months this year as opposed to what you recognized?

Glno Pereira - MT-I, fnc. - CEO

[t'5in thedetails of the revenues by operating company, But what| can tell you is up — there up substantially on a nine months pro farma basis,

Brian Kinstlinger - Maxirm Groug- Analyst

Okay, alright. And then some housekeaping, In the queus, the share countwas based on a nine-month weighted avarags share count. Whatwas
the September quarter share count, the September weighted for the quarter, the share count?

Glno Perelra - NXT-I0, ne. - CED

Sa, which - areyou talking about the amount of shares outstanding or-
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Brian Kinstlinger - Maxirm Group- Analyst

Mo. The == if | wara calculating just September quarter loss per share, what is the share count usage for the third quarter as opposed in the nine
months? Because you put an income statemnent out for ninemonths, not for the three months, | am just curiou s what the share count looks likein
Septerrber that we are building off of?

YinMicell - NXT-IE, fnc, - VE CRD
[t's based on the quarterly results ended September, theweighted average shares during the O, right? Thereis a $14.8 million.

Glno Perelra - MYT-I0, fnc. - CEC
Right. S0 we had roughly - &t the end of Septamber we had roughly 16 million shares cutstanding at 930,

Brian Kinstlinger - Maxirn Groug- Analyst

Gotit, okay, That's helpful, And then directionally with the softer demand in WordVentures in the fourth quarter with the stronger Logichark
demand, it sounds like, compared to the third quarter, do you see revenue being directionally up, down or flat before we sea the ene quarter -
the first quarter growth nextyear?

Gino Perelra - AT Ine. - CED

| dafinitely see the first quarter nextyear as being dgnificantly higher. And part of that will be alse contribution through new partners, | would
expedt the fourth quarter and we don't normally - again, it's hard for us in our stage, | suppose, S0, it's notan official projection as such, but the
trend so far would be samething that's similar but slightly better than the third quarter, but sormathing of a similar thing. If we are pleasantly
surprised, thatwould be great.

Brian Kinstlinger - Maxim Group- Analyst
Great. Okay thanks.

Operator

Qur next question comes fromline of Kris Tutde with SoundView. Your line is now open.

Kris Tuttle - Scundliew Technalogy Group - Analyst

Olay, thanks. Lat me just finish up on Fit Pay revenue recognition. 5o | am pretty dear on it. The question really is how Garmin is going to report
and pay you guys in terms of when you are going to recognize. 5o when | activate the watch, something will flow. When is Garmin going to sort
of report and pay you guys and then how will that impact vour revfrec?

Mike Orlando - NAT-ID, fnc, - SO0, President NitFay

Yes, S0, because we are providing this technolo gy, we see itcertainkywhen the walletactivates, so that wil| actually oeatea revenuaaction on our
platform for imvoicing. We wall invoice thern for all activations at the end of each quarter. 3o, we wall be imvoicing thermn for G4 activations at the
end of December and that wall continue on a quarter-to-guarter basis.
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Kris Tuttle - Scundliew Technology Group - Analyst

Okay, that squares it Thank you. And then | think we missed on that LogicMark a lite bit | think all of us getting asked is what's tha reasonable
percentage organic growth rate per year in the LogicMark business? | think | just asked that a slightly different way.

Gino Perelra - MAT-I0, o - CED

| think, Kris that, there is such a range of — again, because of the state of growth that we are in, there s such a range of possibilities thatit's almost
any numbar thatwe throw outis just hard, so we don't have enough evidence behind it to kind of justify a number,

| mean, sorme of retall channal opportunities that kevinis talking about could be extremely significant, some of the smaller opportunities we ara
producing | thinkwould definitely add on and we expect LogicMark to continus growing as it has been, but some of the retail channals, if they go
well, will e very significant, butwe don't have enough evidance to support thatin apotential growth rate, We are still 1ooking at that.

Kris Tuttle - Scunalfew Technology Groug - Analist
Ckay. | mean, | have baen usingif 35% seems reasonable, Does that that seemireasonable? | know it could be pretty double that

GIno Perelra - NXT-ID, fnc. - CEQ
Sorry you broke up there,

Kris Tuttle - Scundlfiew Technology Group - Analyst
Just=-is 3096, 35% kind of a reasonable growth there?

Glno Perelra - NMXT-I0, fnc, - CEO

Yes, we can't make any predictions as far as that's concarned, Butwe're obviously running as fast as we can,

Kris Tuttle - Soundlfew Technalogy Group = Analyst

Okay. Andthen lhave a question aboutbalance sheetwao king capi tal is ebwviously tied into WorldVentures. | think lot of equity investors arehopeful
about getting the balance sheetimproved and maybe thatwould come acrossdebt as opposed to equity which, at your currentequity price with
WorldVentures having that large receivable and yvour working capital needs being what they are, | think the question s canyouuse debt b more
efficient way to restructure the balance sheet than equity?

Glno Perelra - NXT-I0, ne. - CED

| think it's — they are kind of interlinked because the price of debt is also relative to the amount of risk that alender makes that the lender takes,
And if we - and so somawhere, there's a sweet spot where there is an amount of debt thatwe'll be able o finance at a far reduced interestrata
which directly impacts — that could impact our net operating income by a very significant percentage, mavbe as much as even20%, and soits a
brlend betwean the two.

m
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So there's - what we d efinitely want to dois to have a better balance. The time that we made the LogicMark acquisibion, iEwas very expensie
finandng, but we falt that, stratagically, this is the right move for us and | think that's proven to be the casein LogicMark has been very wel and
will continue to dowell. And once we sortout the — once we get the data under a more normal finandng rate, thenwe'll repeat more benefits in
tarms of cash flow fromit, but | think that some it's really a blend of the two, and interest that we save.

And if we say, substantial interest, so that flows down to the bottorn line and that impacts our EPS as well. So, | don't think it's one of the other, |
think there's a sweet spot of the blend when we can do the best deal. Were obviously not = we're very aware of the impact of issuing shares that
wa Lnderstand that. We'l -- the whole management tearn is heavily incentivized because we're all significant sharehold ers in the company.

S0, anything thataffects an ordinary shareholderin the company directly affects the management team of NXT-ID aswell. So, we're vary conscious
albout the impact of issuing shares, and so we tryand find the right balance The key thing is we're actually focused on growing the company. |
rnean, there has been obviousty a lot of wolatility in the share price, et cetera, and we can run the business to that, there's not mucdh we can do
about that.

Butwhatwe can dois foous on building a really strong business, we canfocus on building a strong balance sheet and growing these fwo divisions
FinTech and Healthcare within this kind of loT environment, which is tremendously exciting, wa've got great technology and we're excited about
the prospects thatwe have

S0 we'te planning on staying the course, we're gaing totry and make the best dedsions we can, our board 15 getting maore and more sophisticated,
So we have morepeople to bounce ideas off and getinput from and just try and grow the best company as we can,

Kris Tuttle - Scundlfiew Technology Groupn - Analvst

Okay.| appraciate it | know it's not easy. What about receivables? 11's - now, here we arein gatting close sort of the middle of Movember. Wera
you guys — | might havemissed it at the—-in thefirstminute or two of the call, butwhere arewe in teims of collecting some of the large AR balance
thatwas out there at the end of the Septerber quarter?

Glno Perelra - NXT-ID, fnc. - CEQ

Yes, There is some progress on that It's not coming down one lump sum, but there is some progress on reducng that, butit will take probably
savaral months for it to get wherewawould like to be and that would abviously halp our cash flow as well. So -- but therehas been prograss on
that

Kris Tuttle - Sounalfiew Technology Group - Analyst

Okeay. And then just to hit the-- sorry, [feal likewe have avery good handle onwheraLogicharkis and where thayTe going samewith Fit Pay, and
| know that you're notin control of the timing of what WeorldYenturesis doing, but how should we think about, the outlook for the MXT-1D business
as itralates w therm and the next couple of quarters and then longer erm?

Glno Perelra - NxT-I0 fnc. - CEO

Yes, 50,1 think, really, we should really ook at the MXT business and the Fit Pay budness being combined as 2 paymeants business. So there really
is--aswe put hecompanies together, we merge because of the payment syner gies thatwe have in the company. Andwewant to take advantage
of structure and management, similar management, et catera,
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S0, | think wou should put those two together and think as a payments busness. 5o, WeorldVentures is not just a standalone business for us,
WorldVentures is a custornar amongst 2 nurmber - it's an impertant customer, butis a custormer amongst a growing customer base for usfor a
suite of FinTech technologies that we have,

S0, | don'tthink of therm as being = we'reworking onnumber of custornears of sirmilar type size as well, we're optimistic. And so I'm pretty confident
that any loss of revenue from == if thera is a loss of revenue, | mean, | expact them to comeback in 2018 and continue to grow their model. Butif
there's a loss of revenue from one source of custorner, we expect to add additional custorners and so we'e not as dependent on one particul ar
revente source

Kris Tuttle - Scunalfiew Technology Group - Analyst
Okay, that's all | have for now.

Gino Perelra - AMXT-I0, fne. - CEQ

Okay. 50, | think, so that'sit, So, thank you very much evervons for being on the call. We do appraciate our shareholderswvary much. We do appraciate
your patience and it's up and down, And just be assured thatwe are trying to grow the bestcompany thatwe can, | think we have astrategicvision
for the group thatis very solid and very achievable, And wehave, just this year, really started to generate revenues and we expect to continue to
do that in 2018 and continue our growth benefit. Thank you very much for joining usin the call,

Operator

Ladies and gentlernen, thank you for your participation in teday's conference This concludes the program and vou rmay now disconnect. Everyona
havea great day.
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