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Cautionary Note Regarding Forward Looking Statements

Certain matters discussed in this presentation and monagement’s statements related thereto contain forward-
locking statements that invalve matenal risks o and uncertginties in our business that may cause actual results to
differ mateddlly from those anticipated by the statements made herein. Such risks and uncertainties include,
among other things, our ability to establish and maintain the proprietary nature of our technology through the
potent process, as well as our ability to possibly license from others pafents and patent applications and
maintain such licenses necessary to develep products; the availability of financing; our ability fo implement aur
leng range business plan for various applications of cur technolegy; our ability fo enter info agreements with any
marketing andfor distibution partners; the impact of competition; the obtaining and maintenance of any
necessary regulatery clearances applicable to applications of aur technelogy; and management of growth and
other risks and uncertainties that may be detdiled frem time to fime in our repors filed with the Securities and
Exchoange Commission. This presentation does not purport to be an analysis of the Company's financial position.

This presentation does not constitute an offer to sell or a solicitation of an offer to buy securities nor does it
constitute an offer or solicitation in any jurisdiction in which such offer, solicitation or sale would be unlawful prior
to registrafion or qualification under the sscunities laws of any such jurisdiction. Any such offer may only be made
pursuant fa a registration statement or pursvant to any exemption from registration, it available. No general
solicitation whatsoever is made or intended hereby.




X NXTID
Company Background

+ Foundedin 2011, NASDAQ listed in 2014 [NXTD)
« Background in technology development for Government and
Corperations
«  Extensive experience in:
+  Biometric Identity Verification
« Security and Privacy
+  Encryption and Data Protection
«  Partnership with World Ventures December 2015
«  Acquired LogicMark July 2016
« Portfolio of registered and pending patents

m




X NXTID
Qur Technology

«  Encryption

* Miniaturization

+  Sensor Development

+  Advanced Biometrics

+ Connected loT Devices

« Cloud Services




Market Opportunity V") XNXTD

WORLIWVERNTURES

World Venturas Partnership

WorldVentures Marketing, LLC is the leading international direct seller of vacation club memberships
and helps people achieve maore fun, freedom and fulfillment by offering DreamTrips™ memberships,
which include premium vacations at reduced prices. WorldVentures is a privately held company based
in Plano, Texas, with active Representatives and members in 28 countries

There are currently over 500,000 DreamTrips Members, with tens of thousands of new members
joining every manth. The vision of WorldVentures” executive team is to make the smartcard available to
every existing member and eventually, a general global consumer market.

On December 31, 2015 World Ventures entered into a strategic alliance with Nxt-1D to praoduce a
custom smartcard for World Ventures with unigue features and Nxt-ID has received a purchase order
for up to 515 million for the World Ventures Smartcard. Deliveries are expected to commence in
QOctober with a value of $2.5 million a month from October to March 2016,




X NXTID

Market Opportunity
Pay Using Existing Technology —
Ty
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, X NXTID
Market Opportunity

smartphones & Mobile Payments SMARTPHONE MARKET SHARE

B Samsung MWApple W Huawei B Oppo B Xiaomi
+  Consumer sales of smartphones ek s

totaled 349 million units just in the
first quarter of 2016*

« Nearly 100 million Samsung Pay
transactions only 1 year atter
|GUNCh [Samsung ewsoom Aug 23, 2016

+ By 2018, 50 Percent of Consumers
in Will Use Smartphones or
Wearables for Mobile Payments*

*Gariner Reports ecember 15, 2005 & Moy 19, 2014
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Market Opportunity

Some 30 billion objects may be connected to the

Internet Of Things (loT) & Connected Devices Intarnet of Things! by 2020,

+  Nearly $6 trillion will be spent on loT g g abagy
solutions over the next five years.

+ By 2020 loT devices will account for
24 billion, while smart phones &

tablets will comprise 10 billion.

- 15-20%
growth

+ Ulira Low Power Technology 7 billion-10 billion  annually
objects in 2013

business by lowering operating
costs, increasing productivity, and
expanding to new markets or
developing new product offerings.

+ loT can improve the bottom line of .

*Reporl courlesy of Bl intelkgence A




: X NXTID
Core Competencies

Encryption — US Patent Grant 94074619

Partial

Partial access may be given
allow for cases in which a
biometric may not be present.

Full

Full access is only given when a
set level for an authentication
score is reached.

AN

None

Access is denied when
risk score does not match
historical score or risk is
too high
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Core Competencies

Miniaturization




Core Competencies

Advanced Biometrics

volcematdh”

R

"
Wm

FaceMatch’

Multi- Platform

CGur Biometric Voicematch systern can run inside of a
makbile app, websile, or even o low power embedded
device such as our Waocket Smart Wallst, No cloud
cannechion required to authenticate,

White label & Enterprise
Waicematch is available for full white labelintegration infa
any O3, application, or backend authentication service,

Access Conirel

Impraved acoess contral applications for govarnmant,
industry & commercial consumers, i.e, DH3, ATM machines

Law Enforcement

Existing sales and developed produst deplayed in kaw
enforcement. Active installations and custamers

e nid corm

X NXTID
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Cloud Services 2)BioCloud

Mobile App Server Analyzes Cloud Access
Access Transaction Risk

Given

Access Level
Determined

Biometric
Authentication Face or
Voice




NXTID
LogicMark X

Key Investment Highlights

dmics

= Industry leader in two-way voice . Reputation as an “Innovator”

communication through pendants *  Company has invested heavily in R&D over the
*  largest manufacturer of "non- Differentiated product line past few years to bring products to market
monitored” products *  Product pipeline built out through 2017
*  Lowest cost of ownership
Robust new product . )
development pipeline *  Continued runway in current channels
*  Eight consecutive years of topline CareTaker Sentry and Guardian Alert 911+
growth since inception
= Gross margins of “70% and EBITDA
margins of ~35%

* 34 cents of free cash flow for every

projected to significantly increase sales

*  Potential game-changing opportunities in retail

and international
= Building out a dedicated salesforce
dollar of revenue

wortaLnid Com




LogicMark

Favorable Market Dynamics

'l1:_r: uUs Popt_llmion is z_’cgi::lg,.r

Papulation (milliars)
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s Aped -6 mmm Ages G54 e of Population Over 65
Sowerve: US Censaes Bureazr

X NXTID

.and Life Expectancy Is Increasing

1960 1970 1980 1890 2006 2010

Source: World Develoganent Indicators
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LogicMark X

Favorable Market Dynamics

...lDemand for PERS Products is Increasing
= Variows industry reports cite higher growth rates; for coemple,

With More Seniors Choosing to “Age-in-Place™...

% of Adults that peefer 10 “Age-In-placel™ IHS forccasts the PERS muarket fo greoae 1o ool ly
1% $5,000 /

= Strongly Agree 4% ‘ _. Sspon ﬁmdmmmw

Somewhat Apree - .E $4,000
® Meither Agree/ Disagres 13% -E 83,000

» Somewhat disagree % £2,000

# Stromgly Disagree E $1,000
® Don't know B o = E = = = = =

2014F 25" 20060 2007 2008F 2009 zozol
mNorth America = Rest of World
Searrce: (lobal Medieal Alert Systerms Marker (2o g-zozol, Indusirg i

Sowree: Hoome & Coaraamity Preferonces of the 5+ Pepulation. AARP, soio0
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LogicMark X

Product Overview — Non-Monitored Products

Guardian Alert Emergency Wall Communicator

Freedom Alert

« Calls g and up 1o four personal

= Two-way voice communieation in « Emergency Wall Communicator

cordless pendant; can be worn as a contacts provides ndded seeurnity and
necklace, bracelet or on belt : . conventence in areas of the bome that
+ World's smallest two-way voice havea high risk of falls taking place
= Calls g only communicator; first product (o provide

= Guardian Abert g11 i= compatible with

any standard landline and maost Vol P

= Guardian Abert o114 is a cellular aption

thint works on GEM cellular nebworks

= Guardian Alert listed an the FS5

Guardian Alert gui+ is currently
pending approval

it Bwn-winy speakerplane in pendant;
ivies users the ability 1o koo that the
call has been made and communicate
with inereased functional range

Pendant can beworn as a necklace,
bracelet oron helt

Up to four pendants can be supparted
by ome hase unit for multiple nsers

Listed om the FSS

(8., shower, bottom of the stairs)

Altractive option for users wha prefer
nat ko wear a pendant

Battery operated: fully supervised

v Works with Freedom Alert, Life Sentry,

amal CareTaker Sentry




LogicMark

Product Overview — Monitored Products

CareTaker Sentry

= Calls central station or caretaker
= Full suite of modular products;

offer dealers upzell opportunities
including two-way pendant, cell
aceessory, and Emergency Wall
Communicalor

= Base unit ensures pendant battery

is active

- Launched in July zo15

e;’

-g‘

Life Sentry

= Calls central statien only
= Waorld's smallest bwo-way voice

communicator gives users the
ability to know that the call has
been made and cormmunicate with
inereased functional range

+ Combination of four pendants or

Emergency Wall Communicators
programmable to one base

= Full supervision; pendant

communicates with central station
every 1% hours and when activated
by the user

= Getting phased-out

Sentry Pal

- Cell-based
+ Calls central station only

« Twoeway vaice communication in
cordless pendant

+ Mationwide coverage, GSM netwaork

+ Integrates with contral station
software

X NXTID




Patented and Protected

Granted Patents

«  Risk aware end-to-end mulli-factor authentication via dynamic pairing

Pending Patents

«  Locafion and Identity Aware Loyalty and Payment System Suggestion System
«  Universal authentication and data exchange method

= Personalized Payment Tokenization Systern

«  Alternative Payment Methods such as Wiklag (Wireless Magnetic Stipe)

«  Voice directed payvments

X NXTID
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Key Management Team

Gino M. Pereira, Chief Executive Officer

. Perelra bas over 31 years of execuive, opeiolicnal and inonclal expelience wih lechnalogy companies in the Urited States, Europe
arwd fhe Far Easl. Earliar in his career, be saved as a divisional Chiel Fnancial Offcer for Wilkams Holdings, plc., a lage mulli-realicnal
compony, From J04 1o 2001 k, Fareio waos Chief Rnoncial Offlicer and oler Chiel BErecutive Officer of Technes! Holdings nc., a pubich
quoted defense confractor. Frion to fhal, M, Perelra helped to develop several fechnology starl ups and hos over 10 years expeniance in
Ihe firancial and operalional maragemeand of small cap peblic companies. He is a lellow of ihe Chorllesed Associafion of Cerlified
Accountants inthe UK and has an MBA from the sanchester Business School [(LE] with a speclalty in finance.

David Tunnell, Chief Technelogy Clficer

h, Turnnell 5 an exper! in biomeiics and cryptology and i the iveentor of o varety of miniature lechhologies for remote distibuled
sersons, M, Tunmell Faas over 25 years of expeience in developing hghetechnology saliicns ion the US Goeernmeant, He was e divisional
direcior of 30 idenfificalion preducts at Technest Holdings Inc., from 2005 1o 2011, Pior o Technest, ba served as an adjunct faoculty
tesaching wanows advanced lechnology courses ol the Mationol Creplologic School while working with various inteligence afencias and
afer ol L3 Commuricalions where he served s Direclor of Enginearing., h. Tumnell eamed o Maskers in Techrical Momagemeant [RMSTR)
from Jehins Hopkins University and a BSEE from the Urivershy of Tennessaa.

Vincent Miceli, Chief Financial Officer

A icel bas exlernsive expeiances in linoncial and opearational reanogement inbaetb sebstontial priivale and poblic componias, b
hcelwas the Chied Rnoncial Officer of Ponolam industees Infernational, Inc fiom say 2006 1o mid-December 2003, Prion to that, s Micel
wias the Chlef Anancial Officer of Opficore Heallh Systems, Inc, fiom 2004 to 2006, k., Miced holds B Inoccounting from Quinniploc
Collage, arn MEA rom he Urivarsily of Harllord, He isanallifate member of bolb Be AICPA and the CT Socie by of Cerlifed Publc
Accountants.




X NXTID
Independent Board Members

Major General David R. Gust, USA, Ret.

General Gusl pasenily does consulling woak Tor his o company, Dovid B Gus! & Associales, LLC, Belween Apnil 2007 and Moy 2009, General Gust was The
Fresident of Usiakcon, a mivalel-held company working with e US, Deferse sector, primarily ininformation technology. Previously, General Gust had served as
trve Manoger for Fedeml Telecommunications for Bechtel Moticral, inc, from Nesember 2004 1o saarch 2007, Price to hat, he was he Presdent and Chief Exacutive
Olicer of Technical and Management Senices Corparalion Tom 2000 to 2004, General Gust refited Trom the Uniled Slales Anmy in 2000 aller compleling o oareer
of 34 years of service. General Officer assignments ncluded the Progiam Executive Officer. Communications Systems (PEQ-Comm Systerms). Program Executive
Officer. Inmelligence, Backonic Worare and Sersors (PEC-IEWES] and ot Army Moteriel Commond. as Deputy Chiet of Staff for Reseorch, Development and
Acquiglion (DCSROA.

Michael J. D' Almada-Remedios, PhD

Dr., Remedios Is Chief Technology Officer of Waordventures Holdings. Between Jonuary 2011 and September 2013 D, Remedios was Chief Infomation Officer for
Arbonne Infemational, a Biken dollar global cosmetics company. From February 2009 to December 2010 he was a Vice-Freddent at Expedia, Inc., and was
rasporsible lor all lechnologies, prodect develepment and lechnical oparalions for holel.Com, Prion 1o Febreary 2009 D Remedios was Chiel Technobegy Oflicer
for Reallorcom and Shopping.com, a subddiary of eBay, Inc. At eBay he was g member of the eBay Inc. Technology Board for ebay, PayPal and Skype. Or,
Remedios was alse CTO af seitware company, Swam-hMoblle, He has a PhD, In Computer Confrol and Flud Dynamics frem the University of Notinghom in England
and o BAC, In Physics and Compuoban Sciencs om Kings College, Universily of Londanin Engkand.
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Independent Board Members

Stanley Washington

i, Wiashinglon is recognired as a key budnass keader in the financial sewvices indwstry wilh over 25 years” experence. Currendly, as Feunder and Chief Exaculive
Officer of Panthecn Business Corswling (FRC] he moragas a shotegic business developmant frm which focwse:s on porfnedng st griowang small & mid-sired
companies in emerging categories wilh lome srategic porfners providing senior eadership lroms wilh innovaiive thought leodershin concepls aimed af
incraasad evarwse generalion, consumar pregrom activation ond diverse strategic suppler parinaeship development for the building of long-lerm shoreholder
griowth and profitability. Pricr fo PEC Stan spent 17 yaars as an execulive ol Ametcaon Express and waos Regional Vice Presdent and Ganeral Monager of fhe
Weastem United Stabes operating s 1he region's senion busnass leader where e monoged amedcon Express” S Commerdial Cond Divigon overseaing the
Accound Deyaleprment Organizalion incleding sales and eparalional suppoi aoooss melpls ndushies, o more han 260 LA, basad companias, reprasanling over
F300 hilizn inoannoal corporaie ravenua. Dwing his carear at American Express he held momarnowes pasifions within the company including Regiomnal Vice President
and General Manager of the Ameican Express Establishment Services Divison where he was responsible for over 350 Billion in annwal charge volume, moanaging all
marchant account elalicnships, card membar markeling, sponsorships ard adverfising be o thon one millon American Express machant business lzcalions
{rrzughout the Western States and kMicronasio.

Dan Sharkey

Chan Shorkey wos Execwlive Vice Prasident of Business Develepment of ATM, a publcl haded semi conduclon company rem 2007 o 2004, and was responsibls fo
sxpanding AT markets and long-term growlh petential by idenlifvng and deliverng new strateglc and product opponuribes. b Shorkey [oined ATM as Cleef
Fnoncial Officer in April 1990 and confinued in lhal poesilion wilh e oddifonal rasporsibililios as Treaswern and Secebary ondil 2007 ATk was s2ld 1o Enlegris in 2014
for $1.15 billion. Before joining ATAL, A Shorkey was Vice Preddent of Anonce for Adage, Inc., o publcl oded computer graphics morwlactorar, Trem 198719900
from 1%82-1987, he was Coporate Confrolier for CGX Corporafion o ventwe capitakbacked, pivately beld compuier graphics monuiociurer fhat merged with
Adage, Inc.in 1987, Fom 1978 o 1983, b Sharkey workad as o Cerlified Public Accountand in lba Boston ofice of KFMG Peal Mareick. s Sharkey samed a
Bochaler of Arls degres in Economics and Accownting rom lhe College of the Holy Cross in Worcestar, tMossaochusetis.




Adyvisory Board Members

Lawrence Flanagan

tr. Lowrence Aonogan is President and CEO of AARP mMamber Sarvices snoe Movember 2014 ond was fomerty the Execuiive Dean at the
Uriversihy of Mesw Hoven Collzge of Business, Fanagan is regandad s ong of M mos! accomplished global morketing eadaes i the counbry, Friod
o i Carese in acodemio, R spent neatly hree dedoded in Copor e Ameica as an execulive af MosterCond Woldwide, The Procten & Gambse
Compony and L'Oreal USA. As the glebal chief marketing officer at pasterCaord, e monoged a $1.5 bilion bedget, directed marketing shroteges
i more than 30 counties and helged aunch e comparm's hegel secoesshul, “Priceless™ advelisng compaign. He alko established shiotedgic
potrerships il Mojor League Boseball, B FGA Tow and Champions League soccer in Ewepe ond was part of e esecutive leom bal
spearheaded MasterCard s lighly successfulinifiol pebbc offering n 2004

Ken Moy

W Ren Moy, is director of Global Paymends and Emerging Commerce at Subway, He was formerly senion vice presdent and Growp Head of US
Emerging Fayments al MosterCard Waorldwide. Moy bas exbensive espesence in lorge-scale rollowls, partnerships. corpoiate development,
slrabegic planning, bubdness adminisiialion and product management, He launched basterPass, B Gim's digital weollel solulion ard impaiant
pillar to overall shategy. achieving over 25,000 online merchants, and wallel dishibulion with over 20 financial insfitulions. He led an exclusive
agreement with Google, Cilibank and Fist Dota o lovnch Google Walkat, fha fist commercially available mobile poymant solsfions. He albo led
an exchdve ageement wilh Infel lor access ko embedded fechnology in Inlel PCs 1o defiver enbanced secoily and user experience fon elecionic
ecommearce. Moy is Founder and President of Harvest Advisors LLC.

Williarn Fields

i Williom Reldsis a formear Prasident and CEOQ of Waolk Mart Betail Stores Division and Chief Execulive Officer of Blockbuster Enterdainmeant Group, a
divison of Viocom, Inc.During his 23-year career with Woksdor, ki, Fields held mnumelous senion execulive postiions within the organization,
including Assdstont o Walk-kart Founder, Saom Waller, Sarion Vice Preddent of Dishibulion ard Transpodation; and Execuelive Yice Presdent of Wal
teart, Inc. culminating in the ol of Presdent and Chief Executive Oficer of fthe Walkhart Reioil Stores Divison. M Felds woas rasponsible for over
2000 steres and 300,000 employees, generating appresimately 368 blllen in annual reveniees,
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X NXTID
Key Takeaways

MXT-ID is technology company with core competencies in encryption, biometrics, miniaturization, low
power utilization and payment fechnclogies.

Core focus on multl function Smart cards, Smartphones payment technelogies and emerging apelications
in laT enabling technology.

+ Advanced security including kicmetric acceass contrel and EMY like encrypted token technelogy are
essential to the success of loT and modearm payment adoption.

Proprietary IF for beth proprietary hardware and the company's unigue dynamic pairing technclagy for
the protection of transmitted data.

Accelerated go to market strategy by parinering with leading companies in each core focus area. The
first such partnership with World Ventures Holdings is undenway.

+ In Q4 2014, NXT-ID anticipates full quarter revenues and earnings frem the LogicMark acquisition as well as
revenues from anficipated deliveries against the World Ventures purchase order.

Management, board and advisory team with proven track record in building and operating large
companias and successful technalogy start-ups,




Exhibit 99.2

NXT-ID (NXTD) IR Update Webcast

OPERATOR:
...I would now like to hand the floor over to Steve Waite, director of strategy at SoundView Technology Group. Please go ahead, sir.
STEVE WAITE:

Thank you, operator. Good afternoon, everybody, and thank you for joining us for this webinar. We're delighted to have you today. As the operator said, I'll be
moderating today's webinar.

Joining us today are three key executives at NXT-ID. One is Gino Pereira, CEO and co-founder of the company. Gino will be joined by Dr. Michael
Remedios, who's the CTO of WorldVentures and a director of NXT-ID. And also joining us on the call is Kevin O'Connor, who is the president of LogicMark,
which is now a wholly owned subsidiary of NXT-ID.

Each of these executives will be giving an overview of the business, and we hope that it's illuminating. We're going to start off, today, with Gino, who will
discussing and giving us an update of the business conditions since last April when we did the last webinar. Gino, take it away.

GINO PEREIRA:

Thanks very much, Steve. I appreciate it. As is customary before we start, I do need to read everybody a cautionary note regarding forward-looking
statements that we may be making and then we'll get started in earnest.

Certain matters discussed in this presentation, and management's statements related thereto, contain forward-looking statements that involve material risks to
and uncertainties in our business that may cause actual results to differ materially from those anticipated by the statements made herein. Such risks and
uncertainties include, among other things, our ability to establish and maintain the proprietary nature of our technology through the patent process, as well as
our ability to possibly license some other's patents and patent applications, and maintain such licenses necessary to develop products, the availability of
financing, our ability to implement our long-range business plan, the various applications of our technology, our ability to enter into agreements with any
marketing and/or distribution partners, the impact of competition, the obtaining and maintenance of any necessary regulatory clearances applicable to
applications of our technology, and management of growth and other risks and uncertainties that may be detailed, from time to time, in our reports filed with
the Securities and Exchange Commission. This presentation does not purport to be an analysis of the company's financial position. This presentation does not
constitute an offer to sell or a solicitation of an offer to buy securities, nor does it constitute an offer or solicitation in any jurisdiction in which such offer,
solicitation, or sale would be unlawful prior to registration or qualification under the securities laws of any such jurisdiction. Any such offer may only be
made pursuant to a registration statement or pursuant to any exemption from registration, if available. No general solicitation, whatsoever, is made or intended
hereby.
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NXT-ID (NXTD) IR Update Webcast

Just to start things off, as our shareholders would note, we've recently had an annual general meeting at our head office down in Florida. All matters in front
of the shareholders were passed by a majority of shareholders and the results and the topics that were described are filed with the Securities and Exchange
Commission on Form 8-K. It's available there, in detail, for anyone wishing to read those results.

Just to catch up from what Steve was saying, and just to quickly summarize the strengths of the company for those that may be new, NXT-ID is a technology
company with certain specializations and our expertise, or core competencies, are in the areas of encryption, miniaturization, sensor development, advanced
biometrics, and cloud services, and these lend themselves to applications such as advanced payment technologies, as well as connected devices on the
emerging IoT, or Internet of Things platform.

In particular, at our last meeting, there are some main strategies that we are employing at the moment, and firstly they're to take those technologies and to
partner with major corporations that are leaders in their particular space, and that's a way in which we can accelerate adoption of our technologies into the
marketplace.

The first of such partnerships was announced last December with WorldVentures, which is an international travel company with over half a million members.
We have developed a smart card for WorldVentures for very unique applications, and in a little while Mike Remedios will be chatting a little bit about the
progress that we've made on the development of that product. It's a very exciting product for us and definitely challenging and stretches the bounds of what
anybody has done with smart cards. It's a really exciting product.

Since our last call, we also completed our acquisition of LogicMark, LLC. That's a very big step for the company. LogicMark, LLC is a personal emergency
response company. It makes devices for the elderly that may need to reach people for help if they have an accident or something. It's commonly seen on
television, but from another company (where the people fall down and they can't get up). So we're very excited about that company. It's a super business. It
runs extremely well. And we're also excited for what the future can bring for that marketplace and what we can contribute through our technologies. I think
the future prefers devices — absolutely connected devices — doing a lot more things than just being able to make a phone call. That's something that we're
excited to develop and work with.

There's two other initiatives that we are undertaking at the moment besides WorldVentures and LogicMark, and they are a spin-off of our existing
technologies. One is the ability to put payments on smart cards. We have a technology with our own patents pending that is similar to Samsung Pay and how
that technology works, and we are in discussion with smart phone manufacturers about the prospect of incorporating that payment technology into smart
phones. It's something that would be able to be used at any terminal, not just those that are enabled for NFC payments. So that's an initiative that we are
currently pursuing.

And the final initiative has to do with IoT type devices and cloud-driven devices. They include using our biometrics for facial recognition in order to
recognize someone to give access to files, and also we have an ability through our miniaturization to enable payments in very small form factors. In addition,
I think that inner security is essential to anything to do with IoT, because if we're connecting everything, we need to make sure that they're as secure as
possible.

We've already been granted our first patent on encryption and we have several behind it, and I think our ability to secure some of these communications could

be essential in the future. So that's a general update on where we are and what we've been working on, and I will pass it over to Mike Remedios to tell us a
little bit more about how the WorldVentures partnership is going.
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MICHAEL REMEDIOS:

Thank you, Gino. Hi, everyone. I'm Mike Remedios. I'm the CTO from WorldVentures and it gives me a lot of pleasure to be able to tell you that today we're
no longer talking about what might be, but what is.

We promised that we would be getting the cards out for our membership in the second half of the year, and we're pretty much on schedule for that. We're
pleased, right now, that we're currently in alpha, which means that we have cards working with SDKs provided by the NXT team, and we have two separate
apps that we have developed in-house at WorldVentures to fully integrate to create our ecosystem, both for our consumer membership as well as for our
merchant participating facilities like restaurants.

That is well underway and, at the beta, where we will get in excess of a thousand cards out into the wild working in the real market. It will be on October 18.
We have a big show coming up in Las Vegas, where the top 1,000 people who really wanted to participate in our beta will be actually given their cards. We
have a lot of product training for them, and a lot of customer service support to make sure that that launch is successful.

Later in the year, towards Christmas, we are scheduled to get a total of about 150,000 cards, minimum. If the sales go better, or that we get even stronger
support than we think that we are already anticipating, that number may go up and we expect to get strong sales based on the excitement that we've heard
from our field. Obviously, we can't guarantee how many will be sold; however, we have had a ton of excitement and we've been getting a lot of feedback on
future enhancements to the card, which we are already feeding back to NXT.

On top of that, we also have been engaged with a conference called Phocuswright, which is one of the top conferences for the travel industry, and we are in
the top 12 [to] 14, or so, companies for innovation for the travel industry. We will be presenting primarily the smart card that we've done in collaboration with
NXT to pretty much anyone who's anyone in the travel industry. That conference is in Los Angeles on the 14 to the 16th of November. That may actually
drive some B2B sales for us.

The fourth class looks pretty good for us. We've been very pleased with the level of cooperation with NXT and its engineers, and the level of support in
getting this launched to market. So I want to thank them and also say a warm hello to those people who may be from our WorldVentures community who are
on this call.

STEVE WAITE:

Thank you, Michael. I should also mention that there is an investor presentation deck available for download at the website as you're viewing it, and there will

be a link to the NXT website that you can listen to and replay. It should be up tomorrow. So with that, Gino, should we turn it over to Kevin to talk about
what's going on at LogicMark and get an update, there?
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GINO PEREIRA:

Absolutely. We're very excited to be able to complete this acquisition and we're really looking forward to the future with that company. Kevin, please give our
listeners an overview of LogicMark, because this is new to a lot of our shareholders: what the company is, what it does, and how you see it growing with
NXT-ID.

KEVIN O'CONNOR:

Thanks very much, Gino. I just want to echo what you said. At LogicMark, we're very excited to be part of the NXT family. We think that there's a lot of
opportunity to build on what we have built, so far, as a successful business and leverage some of the technologies that you talked about, Gino.

As we looked at the partnership between NXT and LogicMark as we were going through the acquisition process, the thing that really excited us was the
technology with encryption, miniaturization, and sensor development, and taking and being able to leverage that into some of the products that we currently
have and the markets that we serve.

As you mentioned, Gino, I'll give a brief overview on the market and the products to give an understanding to the people on the phone of the space that we
play in. As you talked about, we manufacture personal emergency response systems, so we play in the area for medical alert systems for elderly people
traditionally living at home independently.

Some of the key drivers to our market are incredibly strong. As a society we are getting older, people are living longer, and there's a strong feeling that people
do want to stay at home and remain independent on their own. So as we look at the technology to help support that, it's all about using the resources and
technology that's available, but also understanding that the market we serve really needs to use simple technology, because the older population doesn't use
complex technology. We want to make sure that it's easy to use.

The business has done extremely well in 2016. We're looking forward to continuing to build on that through the rest of the year and in 2017 as part of NXT.
Our biggest advantage is that we're the leader in two-way communication through the pendant. In most cases [with] personal emergency response systems,
when people push the button (and some of you may have seen commercials on TV where someone pushes a button), they're lying on the floor, and they're
shouting across the room to a box. That's how they're communicating.

LogicMark really revolutionized the technology by putting the communication directly in the pendant, so that when somebody pushes the button, they
actually speak through the pendant, much like a cordless phone, to the person on the other end. A big part of our market, and where we're the largest player, is
in what we would call the non-monitored space. And by non-monitored, what we mean is that that's a no-monthly-fee solution that can go either directly to 9-
1-1 (the person can contact 9-1-1 and get immediate assistance), or by pressing the button they can call friends or family, and friends and family can get them
the assistance that they need.

So by non-monitored, it's still sending a signal to somebody, and people are able to get help, but there's no monthly fee. And that's a lowest cost of ownership
value proposition, so people can get a device, get the help that they need, and not have a monthly fee that they're obligated to pay on an ongoing basis.

We do also manufacture products in the monitored space, and we go to market through our channel partners that provide a service where they're monitoring

those emergency situations. So if somebody presses a button, it will go into a Central Station and they can then, at that point, contact the police or a fire
department, or whoever needs to respond to that specific emergency.
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The reputation as an innovator, again, really came from the two-way voice independent, but we've expanded beyond that and added some devices that we tied
to it where if somebody's not wearing the pendant and their product, and they fall and have an emergency, we've developed wall communicators that can be
put in higher-risk areas. And again, our goal is really to understand what our channel partners need and what the end user ultimately needs in using the system
so that it is user-friendly, and that it adapts to the person's lifestyle when they're in the home.

As we look at the partnership and being wholly owned by NXT, in addition to the technology, some of the other things that we think present real opportunities
are in the area of big-box retail. We think that there's an opportunity for us to expand our market share primarily in the non-monitored, or no-monthly-fee
product; but also through monitored solutions, as well.

And then we also think that there are other opportunities to take with the technology of NXT and expand the offerings in our current channels that we serve.
We do a lot of work with the VA in providing no-monthly-fee solutions to veterans, so that the VA can provide technology for veterans that have served our
country and are living independently at home, but need the assistance of technology. That's a big part of our business, today, and we look to continue to
expand on that and build through that.

Another part of technology that's developing is the mobile solution. Most of our products that are designed for in-home use rely on landlines or VoIP, so a
traditional telephone line or VoIP. We also have products for the mobile space, where we're using cellular personal emergency response units when someone
isn't necessarily in their home, or doesn't have a landline.

And we also have some that then take a step further, and provide GPS location, so no matter where somebody is, if they need help, they can press the button.
Central Station can locate them through GPS tracking. Again, our goal is to really develop solutions in both the monitored or monthly-fee solution, as well as
non-monitored and no monthly fee.

So as we look forward to the end of 2016 and 2017; again, you'll see some developments on our core business and you'll see some development with some
new products that we're excited about releasing to the market.

STEVE WAITE:

Thank you very much, Kevin. That was great. Gino, we're moving right along, here, and we wanted to try to keep this as concise as possible. We recognize
everybody's busy. We, once again, thank everybody for joining us today. Gino, I thought we could circle back to you. You hit on the four key areas, and I
know there's tremendous focus on these areas right now. Can you just give us an overview of how you see the business migrating into the fall and going into
the winter as all this stuff comes together on these business fronts?

GINO PEREIRA:

Let me try and refocus on key takeaways from this call. I just want folks to realize that NXT-ID is a multi-feature technology company. We're not just a
payment technology company, but we have these core competencies in encryption, and biometrics, and miniaturization, and low power.

And low power and miniaturization are key things for how technology is going to develop in the future — whether if it's for IoT type products, it's very
important. People are tired of having to charge devices all the time, and the more we use them, the more power they use. So our core focus, as we've said
before, is in multi-function smart cards, smart phone payment technologies, and the emerging IoT enabling technologies.

Our go-to-market strategy is by partnering with leading companies in each core focus area. So in the first core focus area of multi-function smart cards, that's
where we've partnered with WorldVentures Holdings. We're excited about that. We think that they have a lot of reach, not only just into their very wide
membership, but their plans to extend beyond that, as well. So we're happy and we've selected a great partner there.

We are looking for a partner for our smart phone payment technologies, and we're also looking for partners for the emerging IoT enabling technologies, as
well. T think we'll see some developments along those lines between the fall and the spring of next year.

In the near term, in the fourth quarter, we're excited because it will be the first full quarter revenues from the LogicMark acquisition that we've completed, as

well as revenues that we're anticipating from deliveries to WorldVentures. So in the fourth quarter of this year, NXT-ID is really morphing into very much a
company driven by revenues and earnings from its earlier stage, where it was mostly doing development and R&D work, so that's a transformation for us.
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As ever, the board and advisory team that we have are really very helpful in helping us to develop our strategy and to provide us with expansion
opportunities, and I'd like to acknowledge them and thank them very much. So we're really looking forward to the next six months.

STEVE WAITE:

And Michael, on these events coming up in Las Vegas and Los Angeles, it sounds like a tremendous opportunity to feature the smart card that you've
developed with NXT-ID, and it looks like 2017 could be a very exciting year, if all goes well at these shows.

MICHAEL REMEDIOS:

Certainly. The salespeople that we have are extremely excited about it. It's not just front — it's center, it's left, it's right — and they are competing right now to
get on the beta program in order for them to get the first view of it. To use it. To give us feedback so that we can make it even better as we move into 2017.
We know that this is a great way to distribute great product, and that's why we did the partnership with NXT. They've got the product. They've got the
miniaturization technology skills. We've got the distribution.

STEVE WAITE:

And it's global in scope, what you've built out, correct?

MICHAEL REMEDIOS:

We're doing it as a phased rollout, so we're starting with the US in October, but we fully intend to be rolling it out to the rest of the world as soon as that does
pick up.

STEVE WAITE:

Very good. And Kevin, you've had great success with LogicMark. The company was founded in 2006. You've had a great deal of success over the last decade,
and it sounds like this is a great opportunity to leverage some of the next advanced technology and some of the relationships, and move the company into the
next generation and the next phase of business development. It sounds like it's a very exciting opportunity all the way around and we appreciate you joining
us on the call.

Gino, if it's okay, we're going to wrap it up, now. Are there any other concluding comments that anybody would like to make before we wrap up today?
GINO PEREIRA:

I think we're fine. Thanks, Steve.

STEVE WAITE:

Well, thank you very much, everybody, for joining us. It's been a pleasure moderating this event, and we look forward to the next one. Again, there's a

presentation that you can download and the replay will be available very soon up on the NXT website. Thank you very much for your time today, and have a
great day. Bye bye.
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